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Your Money, Your Interests

by Steven Tambone

Is your advisor acting solely in your best interest?
What exactly does this mean — and does it really
matter? Today unfortunately, many investors may
not understand the significance of these
simple questions. First, to provide some context
- it’s important to recognize that it all starts with
you — the families, individual investors and small
businesses. Without you there wouldn’t be a
financial services industry and financial advisors!
You have personal finance goals and needs; you
have money to invest — and that’s why we’re here.
But it starts to get a little more complicated when
you consider that financial advisors and financial
services companies have needs as well. Advisors
need to be paid and remain employed — and
financial services companies, banks and insurance
companies need to be profitable. So now let’s
return to our original question. An advisor

acting solely in your best interest means that
he, or she, is committed to focusing only on your
needs - all others should be set aside. It also
means that if he or she provides you with advice or
recommendations — they must (given all available
options) truly believe it’s the best solution for

you! This is what’s known as a fiduciary
standard.

So, should all this really matter? There are many
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within the industry who say no, it shouldn’t. But I
believe these naysayers may be missing the point.

It’s not for them to decide — it’s for you to decide -
because it’s your money! If you decide it’s not
important — then fair enough. But if you decide it is,
then being proactive in your search for an advisor is
the key. You can always ask any advisor if they will
agree to “act solely in your best interest.” You can
also ask if they will agree to “act as a fiduciary.” Even
better — you can ask to have them put it in writing,.
But as the old saying goes —“actions speak louder
than words” so here are a few other things to look for:

« Tome, it just makes sense that someone
acting in your best interest will not only listen
carefully to your needs and make
recommendations based on what they believe
is best for you — they will also take the time
to explain why! For example, today (in
retirement planning) there are many different
strategies, many different investment products
— so there should always be some dialog as to
why any particular approach is the best

Jor you.

+  Someone committed to acting solely in your
best interest will also never pressure you to
make a decision — and they will always take
time to answer all of your questions.

Remember — its’ your money, so make sure your advisor

is taking care of your interests first — not their own.

Please remember that past performance may not be indicative of future results. Different types of investments involve varying degrees of risk, and there can be no assurance that the future performance of any specific investment,
investment strategy, or product made reference to directly or indirectly in this newsletter, will be profitable, equal any corresponding indicated historical performance level(s), or be suitable for your portfolio. Due to various factors,

including changing market conditions, the content may no longer be reflective of current opinions or positions. Moreover, you should not assume that any discussion or information contained in this newsletter serves as the receipt
of, or as a substitute for, personalized investment advice from S & A Financial Strategies & Services, LLC. To the extent that a reader has any questions regarding the applicability of any specific issue discussed above to his/her
individual situation, he/she is encouraged to consult with the professional advisor of his/her choosing. A copy of our current written disclosure statement discussing our advisory services and fees is available for review upon request.
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«  They will always discuss all the potential
costs associated with any investment
product (strategy) they recommend —
because they know these costs are paid out
of your pocket (or investment account)
and that you have a right to know.

e They will be sure to discuss how they are
paid (and how much they stand to make if
you follow their advice) — because they know
that it’s you (alone) who must judge whether
the size of any payment/reward has
potentially influenced the advice you've just
received.

«  Finally, if you have been working with
someone and they haven’t made an effort to
keep in touch — it’s hard to make an
argument that your best interest was ever a

priority.

Remember — its’ your money, so make sure your
advisor is taking care of your interests first — not
their own.
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